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This presentation (this “Presentation”) is being furnished by or on behalf of McCarthy Partners Management, LLC (“McCarthy Capital” or the “Firm”) solely for the limited purpose of providing certain general information about McCarthy Capital’s business and operational
capabilities. THIS PRESENTATION CONTAINS CONFIDENTIAL INFORMATION AND, ACCORDINGLY, IS FOR THE CONFIDENTIAL USE OF ONLY THOSE PERSONS TO WHOM IT IS TRANSMITTED. EACH RECIPIENT, BY ACCEPTING DELIVERY OF THIS PRESENTATION,
AGREES NOT TO RETRANSMIT, MAKE A COPY OR DIVULGE THE CONTENTS HEREOF.

THIS PRESENTATION IS NOT A PROSPECTUS OR PUBLIC ADVERTISEMENT AND DOES NOT CONSTITUTE AN OFFER TO SELL OR A SOLICITATION OF AN OFFER TO BUY ANY PRIVATE FUND OR ACCOUNT THAT MAY BE MANAGED OR OFFERED BY THE FIRM OR
ANY OF ITS AFFILIATES (each, a “Fund”). Such an offer, if made, will be made only through a Fund’s confidential private placement memorandum (the “Memorandum”), limited partnership agreement and subscription agreement therefor, and will be subject to the terms and
conditions contained in such documents in accordance with applicable securities laws. The information contained herein is preliminary, is provided for discussion purposes only, is only a summary of key information, is not complete, and does not contain certain material
information about Funds managed by the Firm, including important conflicts disclosures and risk factors associated with an investment in a Fund, and is subject to change without notice. The information contained in this Presentation is not, and may not be relied upon in any
manner, as legal, tax, investment, accounting or other advice.

Past performance is not necessarily indicative, or a guarantee, of future results. Information about prior investments and investment strategies of McCarthy Capital and its professionals is provided solely to illustrate McCarthy Capital’s and its professionals’ investment experience,
processes and strategies. Such information is not intended to be indicative of future results. There can be no assurance that a Fund will achieve results comparable to those presented or that a Fund will be able to implement its investment strategy or achieve its investment
objective, or even if it does, that such investment strategy or investment objective will prove to be successful. Exit opportunities for prior investments do not provide any assurance that similar exit opportunities will be available for current or future investments.

Statements contained in this presentation are based on current expectations, estimates, projections, opinions and beliefs of McCarthy Capital as of the date hereof. Such statements involve known and unknown risks and uncertainties, and undue reliance should not be placed
thereon. This Presentation identifies a number of benefits inherent in McCarthy Capital’s services and operations on behalf of its Funds, although such Funds are also subject to a number of material risks associated with these benefits, as further identified in such Fund’s definitive
documents. Although McCarthy Capital believes that the Firm and its personnel will have competitive advantages in identifying, diligencing, monitoring, consulting, improving and ultimately selling investments on behalf of the Fund, there can be no guarantee that McCarthy
Capital will be able to maintain such advantages over time, outperform third parties or the financial markets generally, implement its investment strategy or achieve its investment objectives for the Fund or any investment or avoid losses.

Certain information contained in this Presentation constitutes “forward looking statements” that may be identified by the use of forward-looking terminology such as “may,” “will,” “should,” “expect,” “anticipate,” “estimate,” “intend,” “continue,” or “believe” or the negatives thereof
or other variations thereon or comparable terminology. Any forward-looking statements included herein are based on McCarthy Capital’s current opinions, assumptions, expectations, beliefs, intentions, estimates or strategies regarding future events, are subject to risks and
uncertainties, and are provided for informational purposes only. Actual and future results and trends could differ materially, positively or negatively, from those described or contemplated in such forward-looking statements. Forward-looking statements and discussions of the
business environment and investment strategy of any Fund included herein (e.g., with respect to financial markets, business opportunities, demand, investment pipeline and other conditions) are subject to the ongoing novel coronavirus outbreak (“COVID-19”). The ultimate and
lasting impact of COVID-19 is particularly uncertain and difficult to predict; therefore, such forward-looking statements do not reflect its ultimate potential effects, which may substantially and adversely impact the execution of any Fund’s investment strategies. Moreover, actual
events are difficult to project and often depend upon factors that are beyond the control of McCarthy Capital. The delivery of this Presentation at any time shall not under any circumstances create an implication that the information contained herein is correct as of any time after
the earlier of the relevant date specified herein and the date of this Presentation. In addition, unless the context otherwise requires, the words “include,” “includes,” “including” and other words of similar import are meant to be illustrative rather than restrictive.

The investments listed generally do not represent all the investments made by McCarthy Capital since it began making investments through private funds in 1999. The performance discussed herein reflects only those investments made in private funds since 2012 and is limited
to those utilizing a substantially similar investment strategy to that which is intended to be pursued by the Fund. This Presentation excludes information relating to investments made prior to 2012 and investments made by McCarthy Group, LLC outside of the private funds
described herein, each of which pursued a different investment strategy or involved investments made by a materially different investment team. McCarthy Capital believes the post-2012 investments described herein are most relevant to and representative of the investments
being pursued and managed by the Firm’s current investment team, and therefore only those investments have been included in this Presentation.

Any specific investments or case studies identified in this Presentation were selected for inclusion on the basis of being representative of investments or commitments to invest that McCarthy Capital believes are comparable to investments that its Funds seek to make. It should
not be assumed that investments identified were or will be profitable; that their performance is necessarily representative of the Firm’s overall performance; that McCarthy Capital will be able to effect similar changes or improvements in the strategies, business or operations of
any future investments; or that decisions McCarthy Capital or any Fund will make in the future will be comparable. Improved portfolio company results are due to a number of factors in addition to McCarthy Capital’s asset management approach, including the skills and
capabilities of portfolio company management, contributions by consortium partners, industry trends and conditions and general economic and financial conditions. Actual results may differ materially, positively or negatively, from those reflected in this Presentation. The asset
management approach of McCarthy Capital to each portfolio company is unique and depends on the facts and circumstances of that particular company. The asset management approaches described in any specific investments or case studies identified in this Presentation may or
may not be used for the Fund but are representative of the approaches McCarthy Capital may employ. No assurances are given that any such asset management approach will be employed by McCarthy Capital or will achieve any particular result. Certain figures in this
presentation have been rounded. The inclusion of any third-party firm and/or company names, brands and/or logos does not imply any affiliation with these firms or companies. None of these firms or companies have endorsed McCarthy Capital, its Funds
or any entities or personnel.

NOTES ON INVESTMENT AND PERFORMANCE TERMS
Gross MOIC refers to the total gross proceeds divided by the invested amount, representing the multiple of investment capital, on a gross, pre-tax basis, and does not reflect the deduction of management fees, fund expenses, carried interest and other expenses borne
by investors in the respective funds. Gross IRR refers to the aggregate, annual, compound, gross, pre-tax internal rate of return on the investment and does not reflect the deduction of management fees, fund expenses, carried interest and other expenses borne by investors
in the respective funds. Gross IRR is calculated from the date on which a fund makes an investment.

Net MOIC represents the multiple of invested capital, on a net basis, calculated after giving effect to all management fees, fund expenses, carried interest and other expenses borne by investors. Net IRR represents the compound annual rate of return generally received by a fund
investor bearing its full share of management fees and carried interest and carried interest. Net returns are Model Net figures, not actuals received by investors, reflecting the aggregate hypothetical impact of estimated management fees, carried interest,
general fund expenses, income earned on cash and cash equivalents, and other expenses borne or expected to be borne by investors on portfolio company-level return and extracted or composite performance metrics based on a carried interest
and fee structure of 20% and 2%, respectively, to comply with the SEC Marketing Rules that went into effect in November 2022, as further clarified in the SEC FAQ released in January 2023 and February 2024. Certain of the funds have borrowed
utilizing a capital call credit facility to finance investments prior to issuing a capital call to limited partners, and such fund-level borrowings result in a related delay of capital calls that would increase the Net IRR (in some cases, materially) due to the
delayed capital call and decrease Net IRR due to the expense associated with such credit facility. McCarthy Capital Fund V, L.P. and McCarthy Capital Fund VI, L.P. each maintained a line of credit that permitted borrowed funds to remain
outstanding for up to 90 days, and McCarthy Capital Fund VII, L.P. maintained a line of credit that permitted borrowed funds to remain outstanding for up to 180 days. The facilities generally impose interest at a rate of WSJ Prime minus 60 bps
with a minimum rate of 2.65%, the cost of which is excluded in calculating Gross MOIC and Gross IRR. The Model Net figures reflected herein have been adjusted using estimates based on available information to exclude the impact of the delay of
capital calls and cost associated with these capital call credit facilities. Unadjusted Model Net figures reflecting the delay of capital calls and cost associated with the credit facility are available upon request.

Distributions to paid-in-capital is calculated as Total Distributions to Limited Partners divided by Total Invested Capital by Limited Partners at the fund level.

Substantiating information for statements made herein with respect to sourcing of investments, first institutional capital and fund and management/founder ownership is available upon request. “Proprietary” refers to any investment opportunity sourced by the Firm that is not
originated from an investment bank engaged to raise capital or execute a sale of the business on behalf of the target company. All such statements are limited to investments made by McCarthy Capital Fund V, L.P., McCarthy Capital Fund VI, L.P. and McCarthy Capital Fund VII,
L.P. and include data as of June 30, 2023. Data with respect to McCarthy Capital Mortgage Investors, LLC (MCMI) is not included in such statements.

Fund performance data on slide 3 is as of September 30, 2023. Supporting information for all performance data is available upon request.
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Past performance is not necessarily indicative, or a guarantee, of future results. Please see the Legal Disclosures at the beginning of this Presentation for additional information concerning calculations, assumptions and limitations with 
respect investment terms and performance data provided in this Presentation.

Purpose Built 

and Tenured 

Team 

Disciplined 

Lower Middle 

Market Strategy

Value-Add 

Partners

Demonstrated 

Track Record 

of Success

Strong Alignment 

of Interest

• McCarthy Capital is led 
by an experienced senior 
team that has worked 
together for more 
than a decade

• 15 year avg. senior 
team tenure

• Widely distributed 
ownership and 
carried interests

• Value creation playbook 
focused on talent 
management, sales 
and marketing, platform 
scaling and balance sheet 
optimization to maximize 
value at exit 

• Avg. purchase price multiple 
expanded at exit 2.6x relative 
to carrying value 1 year 
prior to exit1

• History of strong 
partnerships and operational 
success

• Partnership-oriented 
strategy focused on 
established businesses 
in Tech-Enabled Business 
Services, Consumer and 
Staffing sectors 

• 69% of investments have 
been sourced on 
a proprietary basis

• First-time institutional 
capital in 83% 
of investments

• Conservative use 
of leverage

• Across Funds V-VII and 
MCMI, McCarthy Capital has 
deployed $1.1B, which is 
marked at $3.7B of total 
value ($1.7B realized) as of 
September 30, 2023 

• Fund V (2012 vintage) –
2.3x Net MOIC 
& 16.2% Net IRR, 
as of September 30, 2023

• Fund VI (2016 vintage) –
4.4x Net MOIC 
& 48.0% Net IRR, 
as of September 30, 2023

• Fund VII (2020 vintage) 
is performing well and 
consistent with our 
investment criteria 
and principles

• Founders / Management 
retain more than 40% 
ownership, on average, 
following investment

• Maintain and build upon 
the core management team 
to lead the day-to-day 
operations and deliver 
accretive value add

• Significant commitment 
to Fund VIII – $77.6 million 
in commitments from the 
Team

• LP-friendly terms 
(e.g. European waterfall, no 
transaction or monitoring 
fees)

1. Avg. purchase price multiple includes a mix of revenue and Adj. EBITDA multiples



McCarthy Capital

McCarthy Capital Fund VII

4

High Growth Portfolio Aligned with Investment Criteria

Fund VII Portfolio Companies

17%
LTM 6/30/2023 Average 
Revenue Growth Rate1

$39M
Average Entry Revenue

49%
Average McCarthy Capital 
Ownership at Investment

58%
Proprietarily Sourced

67%
First Institutional Capital

42%
Control Deals

42%
Average Founder / Mgmt. 
Ownership at Investment

1. For select portfolio companies that performed M&A in LTM period, revenue data is pro forma prior to the transaction date for the acquisitions
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1. “Years” refers to tenure at McCarthy Capital

An Experienced and Motivated Team with Significant Capital Invested Across All Funds

Investment Team Operations Team

Patrick Duffy
President & Managing Partner

16 Years

Bob Emmert
Senior Partner

15 Years

Teri Mercer
CFO, CCO

18 Years

Phil Dudley
Partner
14 Years

Chase Meyer
Partner
14 Years

Brian Zaversnik
Managing Director 

11 Years

Senior Team1

BJ Hansen
Managing Director

Matt Breunsbach
Managing Director

Thomas Sudyka
Vice President

Justin Disch
Vice President

Supported by 
Four Associates 

Supported by 
Seven Finance 

& Admin Employees 

Alyssa Anglin
Senior Associate

Mary Beth Brosnihan
Senior Associate

Alan Davis
Senior Associate

Jack Pettyrock
Senior Associate

Tyler Cyboron
Chief of Staff & VP

of Investment Operations

Jonathan Wegner
General Counsel

Denise Alderson
Controller

Investment Committee Member

Executive Committee Member
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$30M–$80M Equity Check Size

$50M–$300M Typical Enterprise Value

$0M–$30M EBITDA

40%+ Establish Alignment Through Founder / Mgmt. Rollover

Sectors Business Services, Consumer, Staffing

Ownership Flexible: Control or Significant Minority

There can be no assurance that McCarthy Capital will be able to implement its investment strategy or achieve its investment objectives for the Fund or 
any investment. McCarthy Capital seeks to make investments with the criteria listed above, but each investment may not necessarily contain all criteria.

Investment Strategy & Principles
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1. Source: Federal Reserve Economic Data available at https://fred.stlouisfed.org/categories/27281

Aligned with 
Management

Focused on Key 
Referral Markets

Potential 
for Scalability

Source of First 
Institutional Capital

Conservative Capital 
Structure

• Reduction of execution risk

• On average, Management / 
Founders maintain more than 
40% ownership after the
initial transaction

• Tested business models with 
multiple avenues 
to unlock growth 

• Businesses with positive 
cash flow or a clear path to 
profitability

• Established network of 
intermediary relationships

• Partnership approach 
resonates with sellers

• Our top 10 geographic 
markets have a combined 
GDP in excess of $3.5 trillion1

• Partner with Owner -
Operators directly

• More attractive entry 
dynamics

• Low leverage ratios 

• Pursue accelerated growth 
through identifiable value-
creation initiatives

Highly Disciplined Approach to Investment Selection and Structuring

Core Investment Principles & Strategies

Results of a Disciplined ApproachTarget Investment Parameters

C O N T R O L  O R I E N T A T I O N F I R S T  I N S T I T U T I O N A L  C A P I T A L

58%
Minority 
with Control 
Levers

42%

Control

83%

First 
Institutional 
Capital

17%
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Note: Funnel is an approximation based on deal flow over the last five years. Information regarding potential 
investments of the Fund should not be relied upon as an indication, or guarantee, of future deal flow.

McCarthy Capital Breadth of Industry and Intermediary Relationships Promotes Direct Deal Flow

1,000+ networking meetings in more than 30 U.S. cities annually

Initial Assessment 
Average 600 Opportunities annually

Pursue / Evaluate 
(~8% of Opportunities)

Partnership Discussion 
(~1% of Opportunities)

Final IC Review: <1%

Platform Investments: <1%

Proprietary Sources

Competitive | 31%

Proprietary | 69%

Management | 52%

Consultant | 16%

Lender | 4%

Existing Investor | 4%

Selling Shareholder | 4%

Law Firm | 4%

Accounting Firm | 16%

Proprietary Sourcing Strategy
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Each Referral Market is assigned to a McCarthy Capital team member who is 
accountable for maintaining relationships in that region

Number of Portfolio Company Investments#Key Referral Region

6

1

2

4

1

2

1

1

2

1

4

2

3

2

● Dallas / Fort Worth, TX

● Boston, MA

● Seattle, WA 

● Atlanta, GA

● Denver / Boulder, CO

● Salt Lake City, UT

● Philadelphia, PA

● Omaha, NE

● Kansas City, MO

● San Diego, CA

● Miami, FL

● Charlotte, NC

● Houston, TX

● Minneapolis, MN

● Detroit, MI

● Tampa, FL

● Columbus, OH

● Nashville, TN

● Phoenix, AZ

● Richmond, VA

● Milwaukee, WI

● St. Louis, MO

● Lincoln, NE

● Des Moines, IA

Key Referral Markets

Note: Data excludes 1 Portfolio Company in Toronto, Ontario and 1 Portfolio Company with a remote, multinational workforce.

1

1

Key Referral Market

1
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Talent 

Management

Velocitize Sales 

and Marketing

Scale 

Operations

Optimize

Balance Sheet

Maximize 

Exit

• Augment and align 
organizational chart 
to growth plan 

• Establish effective 
governance and network 
of third-party advisors

• Align compensation, 
ownership and equity 
incentive plans

• Succession planning 
and culture perpetuation

• Build metric-driven 
organization for scale

• Evaluate and optimize 
supply chain and systems

• Negotiate vendor pricing, 
including benefit plans and 
key expense categories

• Improve working 
capital cycle

• Develop comprehensive 
go-to-market strategy

• Align team and channels 
to create accountability

• Measure and optimize pricing 
and terms

• Drive expansion of market 
share, new products / 
services and geographies

• Lead capital planning and 
prudent utilization of balance 
sheet / debt level

• Model scenarios and most 
efficient capital allocation

• Pursue transformative 
acquisitions, including 
identification, evaluation 
and integration

• Ensure stability to support 
long-term growth

• Prepare for exit in advance 
and transact when market 
dynamics are competitive

• Manage exit process, 
including advisor selection, 
oversight and deal 
negotiation

• Provide post-transaction 
support

McCarthy Capital works with management teams to implement a plan for value enhancement 
based upon prior experience with similar operating companies

There can be no assurance that McCarthy Capital will be able to implement its investment strategy or achieve its investment objectives for the Fund or any investment. 
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Past performance is not necessarily indicative, or a guarantee, of future results. Please see the Legal Disclosures at the beginning of this Presentation for additional information concerning calculations, assumptions and limitations with 
respect investment terms and performance data provided in this Presentation.

Following the successful implementation of value creation plans, McCarthy Capital seeks 
to exit bigger and better businesses 

Pre-Sale Process
Carrying Value

Sale Proceeds

>100%

LTM EBITDA MULTIPLES

At 
Investment

Start of Sale 
Process2

At 
Exit

% Expansion 
from Mark

% Expansion 
During Hold

Company #1 6.9x 7.2x 9.5x 32% 38%

Company #2 10.4x 11.8x 13.8x 17% 33%

Company #3 10.0x 12.5x 18.8x 51% 89%

Company #43 4.8x 5.2x 6.5x 23% 36%

Company #53 2.4x 2.5x 5.4x 116% 130%

1. Graph depicts the weighted average percentage increase in fund exit proceeds when comparing the investment 
carrying value one year prior to exit with proceeds received after that point in time (inclusive of exit proceeds, 
escrow and future payouts); includes all exits within Funds V and VI

2. Start of Sale Process represents the EBITDA multiple at one year prior to exit
3. Based off of revenue multiple

Expansion At Exit1 Fund V VI Portfolio Statistics

Seek to Invest under non-
competitive conditions

Exit through a competitive pricing 
environment, highlighting cash flow growth 
and potential for further scale

ENTRY EXIT
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